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NEW HOMES & CONDOS

VIRTUAL HOME STAGING

With the need for social distancing, many real estate brokers are opting for digital ways to show homes

MEGAN MARTIN

In these days of COVID-19, entire
industries have had to adapt to
survive. This has been particularly
true for sectors that traditional-

polished look ideal for marketing
properties.

“Virtual staging follows the
principles of traditional staging
where we show the true potential
ofthe space,” said Ibtisem Hamani,

pensive than tndmonal sbagmg,
Now, given the

want to physlcally visit Lhe pmp-

posed by social distancing, ma.ny

brokers are realizing the benefits

of virtual staging for the first time

and so, in all likelihood, the surge
nits :

ly involve cli ing meetings,
50 it’s no surprise that when the
pandemic took over reality as we
knew it, the real estate industry
was shell-shuclud. After all, how

erwith Home Magic Touch, which
services clients across Canada.
“Our approach is unique in this
industry because we have certified

when they can’t visit dell d
meetwithreal estatebrokers,orgo and ba.llnced results that look in-
to the bank for a mortgage? credibly real.
‘With technology, that’s how. Given the mlrren! climate, it's
The real estate industry has, at no surprise that virtual staging is
is writil the market.
sential service and has, therefore, “My h\mneu has transitioned
been effectively put on pause by from 80 per cent traditional stag-
the Quebec government. Thank-  ing to now 100 per cent virtual
fully, its experts in several dif- staging,” Hamani said. “Like most

ferent areas have come together
through to enable the

companies during this time, our
i had toad: dIbe-

is here to stay.

When it comes to showing
properties, buyers are unable to
physically visit properties, so real
estate brokers have turned to vir-
tual tours and video meetings to
fill the void.

“I feel like this

Assaad said, “so we've arnnged
this visit condition in the offer to
purch_ue."

time s0 we're in a good situation
to adapt to the current climate of
no client-facing meetings.”

As for appraisals, physical visits
are no longer req\nred lmtead,

withoutvisiting  drive-by being of-
itis not unheard of. (eud whereby the appruser erwill

“Buyers in i of the home.
projects often buy on spec, mean- and then study photos of the in-
ing terior and

samples to conslier” Assaad sald.
“Virtual tours are a drastic im-
provement to that, and your real

tation in order to determine its
assessment.

“Thisis truenot jmt for purchas-
es, but also as well,”

simply forcing the technolognca.l
changes to come faster to the real
estate industry than expected,”
said Amy Assaad, chartered real
estate broker with Royal LePage.
“Clients can now shop multiple

have the right conditions in your
offer to protect you.”
Inadditiontovisiting properties
virtually, home financing has also
gone digital. Mortgage brokers are
working remotely to ensure deal

with high-quality vir-

tual tours. documents and offers

can be signed and shared from
o P

“We're able to close deals while
respecting the incredibly import-

industry to go digital.
‘When it comes to showing and
listing properties, brokers and

lieve we've done a really good job
in domgthat Mostof the business
we're getting now is from brand-

ur;
as Zoomare drastically increasing
the efficiency of meetings and re-
ducing scheduling conflicts.”

rently in place,” said Teddy Kyres,
mortgage broker and president of
Groupe Hypothécaire Orbis. “All

Kyres said. “If nnappnuerdoun 't
have enough information online
they’ll do a Facetime appraisal,
examining different areas of the
home through video conference.
It'samazing in a way; you can now
essentially buy a house from your
living room.”

Everyone is adapting as needed
to the current situation, he added.
Even notaries are now capable of
doing contact-free closings.

“Although there are clear chal-

new includ-  Virtual tours have proved tobe  of our forms can be filled outand lenges today, this crisis will in-
home staging. ngmany donevir- quite and efficient in ~ signed digitally, credit checks can  crease innovation, the availability
Virtual staging entails digitally tual staging before.” the past for i i b i of i and ease of trans-

enhancing photos of properties  Even before COVID-19, virtual  buyers who are ina hurry,aswell ent us with their offers digitally. ~actions,” Assaad said. “Ultimately,
with images of furniture and de-  staging was growing in popularity ~as to foreign buyers. It'sverydoable;in fact, we'vebeen buyers, sellers and brokers alike
cor, all put together to create a  because it's si ess ex-  “Iti doing this effici for along willallbenefit”
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When creating a home
overhea

ight fixture. PHOTO COURTESY OF HIBOU DESIGH & CO.
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make sure you get plenty of natural light and make prov

for additional lighting options such as desk lamps and an



